
 
 

Turn to the Professionals for Best Results 
There is a direct relationship between the 
asking price and the amount of cash on the 
table at the time of the sale.  Buyers and 
sellers alike should keep one fact in 
mind.  Most businesses involve some level 
of seller financing.  It is customary for both 
buyers and sellers to have concerns 
regarding this kind of financing; after all, 
sellers don’t want to take their businesses 
back from the buyer.  Buyers want to 
generate enough money to help the business 
thrive and make a living.  One proven way 
to ensure the successful sale of a business is 
to turn to the experts. 
 
Screen out Window Shoppers 
The simple and very established fact is that when you choose to work with the professionals, it 
can streamline the entire sales process.  Business owners are typically very busy people.  That 
means they don’t have time to waste with window shoppers.  They also don’t want to divulge 
confidential information to parties that don’t possess the means to actually follow through with a 
successful sale.  
 
Business brokers and M&A advisors know that most prospective buyers are just dreamers or will 
ultimately fail to qualify.  When you work with the professionals, it means that you have a shield 
to protect you and your valuable time.  Experienced brokers and M&A Advisors have a range of 
techniques that screen out unqualified candidates and match you with buyers who are the best 
fit.  
 
Maintain Confidentiality  
Anyone who has ever sold a business, or even contemplated selling a business, knows all too 
well that confidentiality is of the utmost importance.  Sellers need to know that the information 
they reveal will not spill out all over the web.  Brokers and M&A Advisors are experts 
maintaining confidentiality and impressing upon prospective buyers the tremendous importance 
of honoring the agreements they sign. 
  
It is important to note that leaks regarding the sale of a business can cause a range of often 
unexpected problems.  Key employees may get nervous about their future prospects and begin 
looking for a new job, competitors may begin attempting to poach employees, or customers and 
key suppliers may get nervous and turn to your competitors.  In short, serious buyers and sellers 
alike benefit from maintaining confidentiality. 
 



 

Matching the right seller with the right buyer is truly an art and a science. Many factors are 
involved ranging from financing to psychology. When the right match is made, then it is possible 
to move through the process of seller financing more quickly and with fewer roadblocks or 
complications.  Working with a business broker or M&A advisor is the single most important 
step that any buyer or seller can make to help ensure that seller financing, and in fact the entire 
sales process, progresses as smoothly as possible. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
CK Business Consultants, Inc. has been dealing exclusively in the sale and acquisition of petroleum and propane 
related mid-market companies since 1976.  We are qualified, experienced, and highly professional intermediaries 
working with both buyers and sellers in the successful transfer of business ownership. We handle all phases of the 
project including initial analysis, valuations, developing a confidential information memorandum, locating qualified 
buyers, negotiations, and execution of the transaction.  For more information, please call or email Gary Papay @ 
570-584-6488, gpapay@ckbc.net or visit our website @ www.ckbc.net. 
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